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Welcome



Thank You to our SPONSORS!





5

Did you know?

63.4% of consumers would start 
searching for a home if they 
knew they could qualify for a 

low-down payment

Yes, 
>63%

If you knew you could qualify 
for a mortgage with a much 
lower down payment, would 
you start to look for a house?

(n=1,005)

Source: 2025 C.A.R. Consumer Survey

C.A.R.’s Down Payment 
Resource Directory 

http://FindDownPayment.car.org
 Within the C.A.R Tool, you can find:

• Participating Lenders

• Program Guide/Flyer

• Filters/Guidelines:
• Special Groups (Teachers, Protectors, etc.)

• Eligible Properties
• Maximum Sales Price

• Eligible Borrowers

• Maximum Household Income 
• Loan Terms

• Benefits

• Latest Updates

Get Down Payment 
Assistance

http://finddownpayment.car.org/
https://www.car.org/marketing/clients/downpaymentresource
https://www.car.org/marketing/clients/downpaymentresource
http://finddownpayment.car.org/


Insurance Helpline

Insurance@car.org 
www.car.org/Insurance
Phone - 213-739-7225

mailto:Insurance@car.org
http://www.car.org/Insurance
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STEPS to Financing the Dream of Homeownership –
CALIFORNIA ASSOCIATION OF REALTORS® Leadership

Abel Fregoso

Sr. Loan Originator

PRMG

Marc Farfel

Transaction Rescue 
STEPS

California 
Association of 
REALTORS®

Keisha Wilkinson

Senior Policy 
Advisor

National 
Association of 
REALTORS®

Rick Kobzeff

Chief Appraiser - 

Equity Solutions
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REALTOR® 
Resource: 
Financial 
Literacy 

Tool



Appraisal 3.6 Update



Appraisal Reporting Changes: 
What Agents Need to Know

Keisha Wilkinson
November 10, 2026

kwilkinson@nar.realtor
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UAD 3.6: Why the change?

More discrete datapoints needed to 
determine risk and improve review 
processes.

More flexibility needed to pivot 
accommodate changes in policy, 
property types, and characteristics.
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All Stakeholders are Affected by the Change

Software 
Providers

Lenders

Appraisers GSEs, VA, FHA, 
USDA
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Effective Delay in Implementation

• Lenders who are not ready to make the transition 
by November 2 may apply for a policy exception, 
allowing them to submit legacy appraisals until 
May 19, 2027. 

• However, after February 28, loans secured by 
legacy appraisal reports will not be eligible for 
collateral representation and warranty (R&W) relief 
for value.

 https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-

transition 

https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
https://www.nar.realtor/news/washington-report/effective-delay-announced-for-appraisal-reporting-transition
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UAD 3.6 Timeline
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HUD announcement

October 1, 2026

FHA Announced Adoption of UAD 3.6
• Now accepting both legacy and UAD 3.6 appraisals
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What changes can be expected?

Summary Page provides:

• Synopsis of key information

• Actions to be taken into 
consideration by the lender

• Not a substitute for reading 
the entire report
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What changes can be expected?

Apparent Defects, 
Damages, Deficiencies:

• Feature
• Location
• Description
• Affects Soundness or 

Structural Integrity
• Recommended Action
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What changes can be expected?

Additional Properties Analyzed Not Used
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What changes can be expected?

Location is Now Site Influence
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What changes can be expected?

Improvements Section is now Multiple Sections:

• Energy Efficient and Green 
 Features
• Dwelling Exterior
• Unit Interior
• Functional Obsolescence
• Vehicle Storage
• Subject Property Amenities
• Defects, Damages, 
 Deficiencies
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What changes can be expected?

Unit Area Breakdown
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What changes can be expected?

Unit Area Breakdown
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What changes can be expected?

Kitchen and Bathroom Details
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How can agents prepare?

• Expect more time for appraisals at first
• Help clients make the right choice on appraisal 

type
• Provide specific property information in listings 

when available
• Provide an appraisal packet, and
• Respond to appraiser requests for information

https://www.nar.realtor/news/real-estate-
news/appraisal-ready-what-agents-and-brokers-
can-do-now-for-uad-3-6 

https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
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https://www.nar.realtor/news/real-estate-news/appraisal-ready-what-agents-and-brokers-can-do-now-for-uad-3-6
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Agents and appraisers are in this 
together!

• Individuals who posses an appraiser’s license or certificate, a broker’s 
license, or a salesperson’s license automatically meet the licensure 
component of qualifying for REALTOR® membership. Local 
associations may expand who qualifies by amending its bylaws.

https://www.nar.realtor/about-nar/policies/good-sense-
governance/who-can-be-a-realtor

https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
https://www.nar.realtor/about-nar/policies/good-sense-governance/who-can-be-a-realtor
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Agent Appraiser Communication

• Accurate, relevant, and timely communication 
with the appraiser is key to supporting clients and 
helping ensure an accurate appraisal.

https://www.nar.realtor/appraisal-
valuation/agent-appraiser-communication-
resources 

https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
https://www.nar.realtor/appraisal-valuation/agent-appraiser-communication-resources
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Communication Do’s

Do:

• Supply verifiable, objective information to the 
appraiser

• Use a consistent checklist or template

• Confer with your broker on best practices and any 
applicable state laws
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Communication Don’ts

Don’t:

• Influence, pressure, or coerce the appraiser

• Offer compensation or incentives for the 
appraiser to arrive at a specific value

• Interfere with the appraiser’s independence or 
process
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When Should I Share Information?

• Share information prior to completion of appraisal 
report.

• Once the report is delivered, appraisers may not 
be able to discuss the outcome with agents.
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What Information Should I Provide?

• Focus on:
• Relevant information about:

• The property being appraised
• The market for the property

• That may not be readily available to the 
appraiser

• And can be supported and verified by 
documentation

• What about confidentiality?
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What Information Should I Provide?

• The contract

• Data to complete a Competitive Market Analysis 
such as:
• Comparable Sales
• Information on non-MLS comparable listings or 

sales
• Competitive market boundaries

• Improvements to the subject property (including 
year work was completed, permits, and/or other 
supporting documentation)
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What Information Should I Provide?

• Legal description

• Condo declarations, CC&Rs, or cooperative 
covenants

• Energy efficiency features (e.g., owned or leased 
solar panels)

• Recent survey (if available)

• Rent roll (if applicable)
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What Information Should I Provide?

• ADU details

• Outbuilding details

• Car Storage and counts

• Converted areas

• Non-continuous finished areas

• Update timelines for bathrooms/kitchens
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Key Takeaways

• UAD 3.6 requires exponentially more data points 
to be gathered by appraisers

• A more detailed appraisal report will be beneficial 
for all in the long run

• Real estate professionals should communicate 
with appraisers to provide factual data that may 
not be readily available

• The appraiser’s credible assignment results 
require correct and relevant information, analysis, 
and documentation





• REALTOR® 
• Lender 
• Appraiser
• Housing Inspector 
• Escrow Officer 
• Insurance Agent 

Homebuying Team

• Title Insurance Officer 
• Attorney 
• Surveyor 
• Housing Counselor



Pathway to Home



Thank You!



Questions
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