Getf to know the

Homebuyer

“Gen Z” refers to those born
between 1997 and 2012.

It's the first generation to grow
up with the Internet and social
media close at hand — they're
often referred to as the first
“digital natives.”

Learn more about their unique
desires and the challenges they
face on the road to homeownership.

Accommodating lifestyle changes and improving
financial security are their top motivators to
becoming homeowners
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They’ve always faced a tough housing market...

51.1%

...yet, they're committed to homeownership

feel that owning

(o)
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They're prepared to make
financial tradeoffs to reach
their homeownership goals

91%

Owning P
a home is an
important goal

What first-time home buyers
are willing to sacrifice to make
homeownership happen
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