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  Los Angeles Times
An old mortgage scam aims to hijack a payment or two
A mortgage scam in which con artists send letters telling borrowers they should begin sending their mortgage payments to a fictitious company that has begun servicing their loan, is making the rounds again.  Unfortunately, by the time borrowers figure out their loan has not changed servicers, they’ve already sent one or two mortgage payments to the fictitious company.
Making sense of the story

· According to those familiar with the scam, it typically works because most borrowers are unaware of the rules when it comes to the transfer of mortgage-servicing rights.  Under the law, the current servicer is required to send a “goodbye” letter notifying the borrower that payments should be sent to a new company as of a certain date.
· A week or two later, the law says the borrower should receive a second letter, which, by law, should include a welcome missive from the new servicer with the details of the mortgage payment – a breakdown among principal, interest, and escrow.  The package also is likely to include a few payment coupons, if not a brand-new coupon book, and self-addressed printed envelopes for borrowers to make payments.
· Both the goodbye and welcome letter should include the mortgage loan number.  If either letter does not, or if the information included in one doesn’t match what’s in the other, borrowers should call their original servicers to inquire.
· Borrowers only receiving one letter should be extra cautious.  Even if everything appears to be standard procedure, borrowers are still advised to call the first company’s toll-free number just to be sure.
Read the full story
http://lat.ms/jAoqFN 
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  The New York Times
When the seller is the lender
Mortgage underwriting is tight, and home sellers are anxious to unload properties into a stagnant market – it sounds as if it could be time to consider seller financing.
Read the full story
http://www.nytimes.com/2011/06/05/realestate/when-the-seller-is-the-lender-mortgages.html?_r=1&ref=realestate
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  CNN Money
Walk away from your mortgage? Time to get “ruthless”
In a recent survey by home finance company Fannie Mae, only about 27 percent of homeowners would consider walking away, that’s an increase from 15 percent last year.
Read the full story
http://money.cnn.com/2011/06/07/real_estate/walk_away_mortgage/index.htm?hpt=hp_t2
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  Wall Street Journal
Second-mortgage misery
Almost 40 percent of homeowners who took out second mortgage – extracting cash from their residences to cover everything from vacations to medical bills – are underwater on their loans, more than twice the rate of owners who didn’t take out such loans.
Read the full story
http://online.wsj.com/article/SB10001424052702304906004576369844062260756.html?mod=WSJ_RealEstate_LeftTopNews
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  San Diego Union-Tribune
Will boomers and 20-somethings carry housing recovery?
Baby boomers looking to downsize and young adults who can afford to finally move out will be key drivers of the residential recovery, says Harvard University’s state of the nation’s housing report, released Monday. 
Read the full story
http://www.signonsandiego.com/news/2011/jun/06/will-boomers-and-20-somethings-carry-housing-recov/
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  The Mercury News
Zillow releases mortgage-shopping iPhone app
Zillow released an app for Apple’s iPhone this week that helps buyers figure out whether they can afford a mortgage when they’re looking at homes.
Read the full story
http://www.mercurynews.com/real-estate/ci_18224824
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  Wall Street Journal
Why it’s time to buy
An index of sales agreements for previously occupied homes fell 11.6 percent last month to a reading of 81.9, the NATIONAL ASSOCIATION OF REALTORS® said Friday. A reading of 100 would be considered healthy. 
Read the full story
http://online.wsj.com/article/SB10001424052702304563104576361522020024248.html?mod=WSJ_RealEstate_LeftTopNews   
Talking Points
· Each year, about 15 million American households move, with the majority changing households between Memorial Day and Labor Day.  Unfortunately, this same time period also is peak season for moving company scams.

· To avoid falling victim to common scams, experts in the moving industry recommend consumers do the following:


· Go with a company that has a well-known and recognized name

· Get a referral from friends, family, neighbors, and colleagues

· Ask for an in-home estimate, to ensure accuracy of the estimate

· Don’t always go with the lowest price

· Do not pay up-front fees

· Conduct research on the government website protectyourmove.gov to find out if a mover is licensed for interstate moves by the Federal Motor Carrier Safety Association.

· Get all details of the transaction in writing

· Request a copy of “Your Rights and Responsibilities When You Move,” a brochure created by the Federal Highway Administration that outlines consumers’ rights.  Federal law requires movers to give this to customers prior to an interstate move.
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