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1. INTRODUCTION: Selling property in California is a process that involves many steps. From start to finish, it could take
anywhere from a few weeks to many months, depending upon the condition of your Property, local market conditions
and other factors. You have already taken an important step by listing your Property for sale with a licensed real estate
broker. Your broker will help guide you through the process and may refer you to other professionals, as needed. This
advisory addresses many things you may need to think about and do as you market your Property. Some of these things
are requirements imposed upon you, either by law or by the listing or sale contract. Others are simply practical matters
that may arise during the process. Please read this document carefully and, if you have any questions, ask your broker
or appropriate legal or tax advisor for help.

2. DISCLOSURES:

A. General Disclosure Duties: You must affirmatively disclose to the buyer, in writing, any and all known facts that
materially affect the value or desirability of your Property. You must disclose these facts whether or not asked about
such matters by the buyer, any broker, or anyone else. This duty to disclose applies even if the buyer agrees to
purchase your Property in its present condition without requiring you to make any repairs. If you do not know what or
how to disclose, you should consult a real estate attorney in California of your choosing. Broker cannot advise you on
the legal sufficiencyof any disclosures you make.

B. Specific Contractual Disclosure Duties:

(1) The VacantLand Purchase Agreement provides that the seller shall, if required by Law, deliver to buyer information
regarding earthquakes, environmental hazards, flood hazards, and fire hazards

(2) If seller has actual knowledge; the Purchase Contract requires seller to disclose (i) Legal Proceedings affecting
the Property, (ii) Agricultural Use restrictions, (iii) Deed restrictions; (iv) Farm Use and right to farm issues, (v)
Endangered Species issues, (vi) Environmental Hazards, (vii) Common Walls, (viii) Landlocked property, (ix)
Easements and Encroachments,(x) Soil fill and Sail problems, (xi) Earthquake damage, (xii) Zoning Issues,
(xiii) Neighborhood problems:

(3) Existing Rental and Service agreements must be disclosed.

(4) Seller is also required to make a good faith effort to obtain and deliver to the buyer a disclosure notice from the
appropriate local agency(ies) about any special tax levied on your Property pursuant to the Mello-Roos Community
Facilities Act, the Improvement Bond Act of 1915, and a notice concerning the contractual assessment provided
by section 5898.24 of the Streets and Highways Code.

(5) Common Interest Developments: If the Property is in a common interest development, you must provide to the
buyer copies of the governing documents, the most recent financial statements distributed, and other documents
required by law or contract. If you do not have a current version of these documents, you can request them
from the management of your homeowners’ association. To avoid delays, you are encouraged to obtain these
documents as soon as possible, even if you have not yet entered into a purchase agreement to sell your Property.

(6) Contract Terms and Conditions: A buyer may request, as part of the contract for the sale of your Property, that you
pay for repairs to the Property and other items. Your decision on whether or not to comply with a buyer’s requests
may affect your ability to sell your Property at a specified price.

C. Other Legal Duties Withholding Taxes: Under federal and California tax laws, a buyer is required to withhold a
portion of the purchase price from your sale proceeds for tax-purposes unless you sign an affidavit of non-foreign
status and California residency, or some other exemption applies and is documented.

D. Prohibition Against Discrimination: Discriminatory conductin the sale of real property against individuals belonging
to legally protected classes is a violation of the law.

3. LEGAL AND TAX IMPLICATIONS: Your Property may have legal, tax, insurance, title or other implications. You should
consult an appropriate professional for advice on these matters.

4. MARKETING CONSIDERATIONS:

A. Pre-Sale Inspections and Considerations: You should consider doing what you can to prepare your Property for
sale. Many people are not aware of defects in or problems with their own Property. One way to make yourself aware
is to obtain professional inspections prior to sale. Pre-sale inspections may include a general property inspection and
an inspection of the septic or well systems, if any, among others. By doing this, you then have an opportunity to make
repairs before your Property is sold, which may enhance its marketability. Keep in mind, however, that any problems
revealed by such inspection reports or repairs that have been made, whether or not disclosed in a report, should
be disclosed to the buyer (see “Disclosures” in paragraph 2 above). This is true even if the buyer gets his/her own
inspections covering the same area. Obtaining inspection reports may also assist you during contract negotiations
with the buyer.

B. Safety Precautions: Advertising and marketing your Property for sale, including, but not limited to, placing a keysafe/
lockbox, erecting FOR SALE signs, and disseminating photographs, videotapes, and virtual tours of the Property,
may jeopardize the safety of your Property. You are strongly encouraged to maintain insurance, and to take any and
all possible precautions and safeguards to protect Property, and your belongings, including valuables located on the
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Property.
C. Expenses: You are advised that you, not the Broker, are responsible for the fees and costs, if any, to comply with your
duties and obligations to the buyer of your Property.

5. OTHERITEMS:

Seller has read and understands this Advisory. By signing below, Seller acknowledges receipt of a copy of this document.

Seller Date

Print Name

Seller Date

Print Name

Real Estate Broker (Listing Firm) DRE Lic#
By DRE Lic # Date

By DRE Lic # Date
Address City State Zip

Telephone Fax E-mail

© 2019, California Association of REALTORS®, Inc. United States copyright law (Title 17 U.S. Code) forbids the unauthorized distribution, display and reproduction of this form,
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THIS FORM HAS BEEN APPROVED BY THE CALIFORNIA ASSOCIATON OF REALTORS®. NO REPRESENTATION IS MADE AS TO THE LEGAL VALIDITY OR ACCURACY
OF ANY PROVISION IN ANY SPECIFIC TRANSACTION. A REAL ESTATE BROKER IS THE PERSON QUALIFIED TO ADVISE ON REAL ESTATE TRANSACTIONS. IF YOU
DESIRE LEGAL OR TAX ADVICE, CONSULT AN APPROPRIATE PROFESSIONAL.
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